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SWEET RECOGNIZES TOP DEALERS DURING CARIBBEAN CRUISE

Sweet Manufacturing Company
recently hostedits 2010top dealersona
three-day cruise through the Bahamas.
D The event was a way for Sweet to
Y recognize and thank its top dealers for
| -2010 |  their business and partnership and to
celebratethedealers’ accomplishments

with Sweet. There were dealers present from all around
the world, including Ukraine, Mexico, Chile and the U.S.
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The highlight of the cruise was an awards
reception, where Sweet presented each dealer
with a Top Dealer 2010 crystal award. This
year’s reception took place somewhere out
in the middle of the Atlantic Ocean. Sweet
presented special awards to its top three
dealers from 2010. The Silver-Sweet® Award
was presented to Bruce Supplies from lowa,
and the
Gold Crown Award was presented to K&S Millwrights, Inc. from
Ohio. The highest honor of the evening, the W. Dean Sweet Founder
Award, was presented to Andriy Semenovych and Viktor Karpus of
Demetra from Ukraine. This award has special meaning to all of
the Sweet Manufacturing Company family, particularly Alicia Sweet
Hupp. Alicia proudly presented this prestigious award in memory of
the company founder and her late father, W. Dean Sweet.




Civily Estructural, R e
S.A. de C.V,, a Sweet dealer in Mexcio, Andrew

Bubp from Sweet, Gustavo Acosta from Obra Civil y
Estructural, S.A. de C.V,, and Julio Contreras from Sweet
staffed the exhibit.

AGRIBUSINESS OF IOWA 2011

Des Moines, lowa was the
location for the Agribusiness
Association of lowa Showcase
and Conference. Held from
February 8 - 9, the event offered
all in attendance the opportunity
to explore the innovative tools
and technology that is needed to grow their business
into the future. The booth was staffed by Ron Shipley
from Sweet and Kenny and Phyllis Bruce from Bruce
Supplies, a Sweet dealer in lowa.
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year, as galvanized steel costs are up over 50%. Mill
lead times have increased from 4 weeks to 8 weeks.
The factors for longer mill lead times and rising prices
include greater domestic car production and sales, more
worldwide demand for scrap, and rising iron ore costs
around the world.

We will be working hard to negotiate the best possible
steel prices from our suppliers in order to minimize any
pricing actions.

FREIGHT POLICY REMINDER

Given the recent volatility with fuel prices, we would
like to take this opportunity to remind you of our freight
quoting guidelines. All quoted freight prices are for the
convenience of the buyer, based on rates and fees in
effect as of the date of the quote. Actual freight charges
invoiced to the buyer will be based on the rates and fees
in effect at the time of shipment.









